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Social influence
Introduction
Social influence tends to occur when people’s opinions, emotions or rather behaviors end up being affected by others. It may take various forms and can be ideally seen in socialization, conformity, obedience, peer pressure, persuasion, leadership, marketing and sales (Paulus, P., 2015). A variety of how social influence is divided can be put in different categories. This can be in internalization where people will opt to accept beliefs or behaviors then go ahead and agree both privately and publicly. Another category is identification in which people tend to be influenced by others who may be liked and respected say a celebrity for instance. The next category is the compliance where people appear to be agreeing with others but actually keep their own opinions in private. This topic is of interest to me as it shows the relation between people and how they end up affecting each other.
[bookmark: _GoBack]People tend to be influenced by those close to them. This may either affect them positively or negatively according to how they take it. Social influence may build the obedience level of people which may be derived essentially from an authority figure. By this, people may be forced to obey those in higher ranking than them in order to maintain their morality aspects. Doing what is required in order to follow the rules and regulations set forth is ideal in building up the obedience level imposed from social influence. This allows people to know what is essentially to be noted and adhered to. An example can be students in school who are influenced to obey and respect their teachers through their course of study. This builds on their relation with each other and their teachers at large (Paulus, P., 2015).
Social influence may also channel the persuasion desires of individuals. This is actually a process of guiding oneself or another person towards the adoption of a certain attitude by symbolic or rational means. By this, people are influenced or rather persuaded to follow suit in certain aspects for them, to be accepted. This may require that people adopt different factors that are seen ideal for them. This persuasion allows people to see the good and benefit of a situation and later on be convinced that it is the right thing. An example can be stipulated from how the bible persuades individuals to follow a righteous path for one to be clean. Individuals will be taught and persuaded tom adhere to the words written in this Holy Book and choose on whether or not top follow them suite (Gass, R., 2015).
Emotions may also be influenced socially through various aspects surrounding individuals. These emotions may later on affect the individual’s likelihood of conformity or rather inconformity (Paulus, P., 2015). People are then adapted to certain emotions then may be influenced and not their own. This means that setting grounds by social standards, what is accepted and what is not accepted may influence the emotions perceived by individuals. Therefore, individuals find themselves in positions that need them to place their emotional drive. An example can be in a burial ceremony where the death of an individual leads to the gathering of attendants in the ceremony to offer condolence to the grieved. The social influence on the emotions of the induvial is grieve from the loss of their fellow companion.
Social influence may also have negative aspects regarding on how it impacts the individuals involved. On the obedience level, people may be influenced negatively regarding their relation with wrong company. This means that when individuals get involved in wrong companies or gangs, the influence impacted by the gang will eventually get to them. By this, the individuals will follow suit in engaging with the negative behaviors imposed by the wrong company influences. By this, negative aspects will be recorded and hence the behaviors impact to the individuals will deteriorate (Paulus, P., 2015).
It can be regarded that the persuasion channeled through social influence can also be negative to the individuals. By this, the people involved will be persuaded into doing unacceptable tings to the society. By this, negative impact will be displayed through social influence. Individuals may end up adoption negative attitudes by symbolic or rational means. These wayward aspects may lead to a failing society with degraded aspects and standards due to the individuals in the societies. 
The reason as to why i picked on the examples is because they break down the impact of social influence in the situations provided thus laying a basis to the adherences of certain characters. By this the people involved have been influenced into adopting new methods that are regarded essential in the required statutes. This allows easier relation with various people socially thus having an impact in the lives of those involved. By this the intercalation among people is highly influenced either positively or rather negatively at times. How individuals choose to take in the influence determined if they are influenced rightly or wrongly. 





References
Paulus, P. B. (Ed.). (2015). Psychology of group influence (Vol. 22). Psychology Press.
Gass, R. H., & Seiter, J. S. (2015). Persuasion: Social influence and compliance gaining. Routledge.
